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Fundraising Overview:  

Why People Give Money

· They want to.

· They know you or the person who is asking.

· You need it and have told them so (and why).

· They were asked… No amount of public relations or public education will help unless people are asked and given an opportunity to say yes.

· They believe that what you say or stand for serves their needs; for example, that you are addressing their issues.

· They know and/or grew up with you or the person who is asking.

· They have worked with you on important issues or campaigns.

· They like what you have to say and what you stand for

· They encouraged you to get involved.
· They know someone else on your campaign.

· They dislike the other candidate.

· They see this as opportunity to advance their interests.

· They think you are the candidate most like them.
· They have been well courted.

· You ask and ask and ask.
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